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Abstract

This study aimed to: 1) investigate marketing mix factors (7Ps) and 2) examine consumers’ sports-

wear purchasing decision behavior in the Rajabhat Maha Sarakham University area. This research employed
a survey research design. The sample consisted of 406 consumers in the Rajabhat Maha Sarakham University
area. Data were collected using a questionnaire and analyzed using descriptive statistics, including fre-
quency, percentage, mean, and standard deviation. The findings revealed that most respondents were
male, aged 18-25 years, enrolled in bachelor’s degree programs, single, university students, and had a
monthly income of 10,000-15,000 baht. Regarding sportswear purchasing behavior, most respondents spent
31-60 minutes selecting sportswear and spent 501-1,000 baht per purchase. ADIDAS was the most preferred
brand, and friends were the main persons associated with purchasing decisions. Magazines were the most
common source of sportswear brand information. Most respondents purchased sportswear every 3-6
months, preferred purchasing from sportswear stores outside department stores, and mainly wore sports-
wear for traveling or leisure activities. Comfort and fit were the most important considerations when pur-
chasing sportswear. The average spending per sportswear set was mostly 1,000-1,500 baht. The overall
importance level of marketing mix factors (7Ps) related to sportswear purchasing decisions was rated at a
high level(Mean = 4.41, S.D. = 0.70). Among the seven dimensions, Process received the highest mean score
(Mean = 4.45, S.D. = 0.67), followed by People and Physical Evidence. Although Price received the lowest
mean score, it was still rated at a high level. The factors receiving the highest importance ratings were after-
sales service and convenient payment procedures. In conclusion, consumers placed a high level of im-
portance on all marketing mix factors (7Ps), particularly Process, People, and Physical Evidence. The findings
provide useful information for developing marketing strategies, improving products and services, and de-

signing approaches that are consistent with consumer behavior in sportswear purchasing.
Keywords: Marketing mix factors, Purchasing decision, Sportswear, Consumer behavior

umin

Tuthagiunseenmdimeuagnsiauildnaeduduniwe AfTinvesussynsilan sudunain
MnmsAsunamesdsan iaswgia uazmealuladfidealiauiunliauddyiuguamuazaanm@innn
599 psdn1sounTelan (World Health Organization [WHOJ, 2020) 1¥131 n1siifanssamisniees wasiiase
anunsntiwananuidswoslsalifindei3ods (Non-Communicable Diseases: NCDs) ity Tsadla TsaLumau
TsAdu uazn1igfuedt suvstsdadiuguamniouargunininvesssanandnts dealiuudldunsgua
auamuaznsoenmdneveieietweiilodunansUssma smisszmalne Jeazviouliifiurunsidulaves
9AEMNTINAM 53R AR ALua uaznaAnS s 1uAW Taglaniznaining oauseneuas 599w dyarmis
megﬁf\uﬁuqﬂsﬁuaﬂwwimﬁm

Tudszindlneg meafglalvianuddy funisiamignamn ssuinilugiug nalnddglunmsiuiedou
WISHENY gUAM warAMNINTInveUTEuIry Inen1siwuisUsewmelng (Sports Authority of Thailand, 2025)
s1uh uualdunadifufanssumsimuazmsssndidmeesssrsulnedistuegiaieiiios dwaliigsia
firatesiufmuaraunimiimsveedilunaefii vagsiegunsaiien eFesudiniefin fmua uagAanssu
TunIN1sneiw aeendesiudeyavesdiinauaniimuinisasugiauardnuuiayii (Office of the National
Economic and Social Development Council, 2024) ‘ﬁlisqd’] qmammsuﬁwmquiﬁf\]qsum‘wL‘f] unil sl
onamnssifdnamlunsaaadfismaasvgianaznovaussionginssuiuslnagalmiflianudida i
aunLazAmNNTInnty geilugathgiuiléfunumide adeldluniseenddinienion 1udstuiin
whttu uidsnane dudnmdwesunidusaznsuanssndnuaivosuilon Insaniznglinssua Athleisure fadu

Journal of Applied Sport Science and Integrative Well-Being 2
© 2027 The Author(s) - CC BY 4.0


https://creativecommons.org/licenses/by/4.0/

( Vol 6 Issue 1 (January - March 2027)

JASIW RESEARCH ARTICLE

NsHaAuNaIUsSERIBATRaLAt e ke g uluInUse 1Ty daaliguilaalinnudAyiuiasslevdldaes

ANIUAZAINAUIY AN UAzAMENEAlYBINTIAUA1 (Euromonitor International, 2024) fUsznaun1s3a
Sududesimundnsusiliaonadosiunnufesnisiiudsundadiuveman santadsnnuuandisvoamsaudn
wioifinawansnsalunsudstulugnanynssuyaiwiiinisusstugs
nauifuslnaluumiinendesvsdgumansaudnlngjoglutseigves Generation Z Jadulszwinsiiin
Tute¥ A 1997-2012 wasivlamwfeutumaluladidviowazdedenueeulatl iliinginssunisulnad
wansinenAusunew tnglinnuddyiuamunindud aAnuasainauie ANuvivalie wagnisasvioudndnuaives
puosiumsidentddudn (Priporas et al., 2017) wenani daut naufuslan fuwiltléteyasndedinu
ooulatl Bulqioues wardhandlinustadudafoddolunsinduladoduduaruinis dwaliianssy
mmammwaLLaumiamﬂﬁuaumimi’;m‘umﬂammwmwmﬂmmawqmmiumﬁmaﬂ%aﬁumwuﬂmﬂauu
NnFnuvarngAnssudina denaligsAsyafnnludegiudound yiunmsudstui suusanniuy
Juszneumsindudesimuinagninianisamaiiinzauiteadisaulfiuse vlunisusdy uazanunse
navAUBIoANFeIN1STewUSInAlABEdiusEAnEam LwIARduUsTaNN1aN1SRAIA (Marketing Mix) Fediowlu
wwdosiledrdnlunsnaununagninisgsia lnsuuRnsafuyes McCarthy (1964) Ussnaudie 4 asdUsznauman
o winsiua (Product) 5181 (Price) Y0m1en159aT g (Place) Wagnsdauasunisnain (Promotion) fiayn
Booms & Bitner (1981) Idimunuwaadunailvngautugsiauinisnndeiu neifiudn 3 osiusenou Wun
uAna (People) dnwalgn19an1enm (Physical Evidence) kagnssuiunis (Process) sundunuiAn 7Ps Faanunse
oduneilafuiifienisindulatovesusinalfesnseungu
WWIRRAILYTEANN1INTIAIAUINNS (7Ps) lasuniseeusuegrsunsvanelums@nwimgfn ssuduslan
1 asanaunsaesuigesddszneuiidwmanensiuiaauamwasmiuianelavesfuilaaldognsdalau Tnesu
wansfausiutladoddyavvioufisnmnin amnumainvats uazniseenuUUAUA fMusmdmadienIsiuiaig
Auruazauannsaluniadifeiui dudesmansindmietisivenuaganlumadendodud v sy
nsANEBINIIIAI AEINSAs M T USkazn sRun SR AUl it evesfuilnald dwduyena Frudnuaznis
MeAm wazsunszuIuns WussduszneuiitisasUssaunsaliiliunguilon dedndudedeifinnudidy
Aon1suYatunnsgsialugatagdu (Zeithaml et al., 2018)
winendnudgumansaaduaaidugesnunifinAnwduauann Fednlngjeglutiorgvesngs
ﬁma’[ﬁﬁuﬁﬁaﬂa’nL‘i‘JuLméaﬁmaaﬁﬁimﬁﬁﬁﬂamwm'aﬁiﬁa‘qm w1 WosninAnvidunguiling@nssunis

I
v v & 1

Uilnnaenndesiunszuaunduiinuazniseandndenie Snvisdadunduitliiudvisnanndessulatinazuudliy
MIFIANBE193INLT) mmﬂmﬂwamuﬂﬁzaumamsmmmmaiamimauslﬁyasqﬂﬁwwaﬂﬂa:uﬁﬁimlu‘ﬁuﬁ
fanan Fafleuddgiduddrnsuandagain Wemnanunsoasfounginssuiuilangalv wasidudoya
fugnudmiuduszneunislunistaninagninsmananaliaenadosturmudomisvesiuilnalfogaumnga

PNrRaLAzANNEAYRINaT {IReRallanuaulafnnladdiudszauniainisnainuinis (7Ps) ves
Juslanlulvmumingrdesigumanseny safsdnwdadsdudiulszanmanismainuinisii vadeatu
nginssunsinauladeraivn edumiladoddniifuslaalfeuddydensidendoyaivisiniian wazi
nan1539elulddunumislunisinaunuiauinag nsnianisnatn n1swaInand el waznisiasuasng
ANuanIaluNsLliuvedgsiayafiun Wanunsaneuauewianudenisvesuslaaldetwdliussdvninuas
iy MnmsmumuIssAInssImUN Snuddeiuuinniifnndedudiudstaumanisnaia (7ps) Afanudniug
ﬁ’umﬁmﬁﬂﬁaﬁuﬁmazu%mﬂuqﬁwhq 7 19 gsRInsvieaiien g3ReiIue IS wazgsiaunduin Tnona
msAnwdngnuh Jededundadast sia1 nMsduadunisnain uaznmdnuainsdusn uiletedfay fidea
somisdadulatovesiuilng oghdlafinu sniddudnlvaduifnulunduiuslnaiily vaefinsfnuniadodou
UsvaumensaanadifirenisdnaulafeyafulunduinAnwsydugaunu Tasiangluuunveumiine1dss
Fppmansaudafiegogneita Snstmginsauulaalugaddvadinsdsuulasedunniwudedsauooulat
waznszuaunduivn IaflenudndusesinuussiusinaruieliliteyaidaUssndiaenandesiuuiund aqdy

Journal of Applied Sport Science and Integrative Well-Being 3
© 2027 The Author(s) - CC BY 4.0


https://creativecommons.org/licenses/by/4.0/

R

(( {4 Vol 6 Issue 1 (January - March 2027)

/ .../JASIW RESEARCH ARTICLE

Vil ganudn nsfnwfianzasiasieidade 7Ps seanisdaduladeyainiluuiunivuiuminendesudy)

wnanses SseseuaguienguinAnwuaslszrvulneseu Sdidediauazdiliunngeshetaaulumide i
Xy ﬁﬂ,ﬁé’wmsﬁa;ﬂaL%ﬁﬂLﬁlmﬁuwqaﬂiimﬂﬁéfmﬁulﬁ]%aiuﬁwﬁuﬁﬁménaEhm‘]uisv‘u

Booms & Bitner (1981) lsifmunuinfndiuuszanmanisaainain aps 1y 7ps iilelviaonadosiugiia
u3n1Nd 93 ulneUsznoudae udn sl (Product) 3181 (Price) 189M19n153AT 198 (Place) n13d a3
M39a1n (Promotion) YAAa (People) dnwaign1anienmn (Physical Evidence) Lagnsyuiunis (Process) Fadu
Hadudnyidnadenisuinmue anuiswela LLasﬂﬁ@f@ﬁﬂﬁameﬁim Taglannzlugshainiaudnieinm
Farjuslaalsiauddaianunindud amdnuainnaud eanududivesa anuagmnlunisdtddud uay
Usvaunisallumsd odud 99 sinuinunin ngul waguiseiidedes {3elddnwiAndiuszaunie
N130A1AUINTT (7Ps) W89 Booms & Bitner (1981) anldidunseunwifalun1side Tnedmualidadediulszay
MINIIAAIAUINTG (7Ps) Usenaume aundnsiae 51a1 48an1ensindiming n1sadaaiunisnain uana dnwa
M98 LaznTrvIume L udiulsbasy uasnginssunisdnduladoyafwivesiuilan i udaudsmu
Wlefnwsziuremsindulateyafnvesuslnaluanumine1deswigumansany fuandlunsauuuiin
N334 Figure 1.

4 > 3
« Dependent Variable
Independent Variables P
Service Marketing Mix Factors (7Ps) Sportswear Purchasing Behavior
® Sportswear Purchase Decision Behavior of Consumers
e Product . ! . e
o Diice ® Timespentin pu.rchasmg decision
e Place (Distribution Channels) > © Averageexpenditure per purchase
¢ _Diomution ° Preferre.d sportswetar braflc.is .
o People ° Influentle')l persons in decision-making
o Physical Evidence e Information sources/channels
- - Diwss e Frequency of purchase
I ) ® Reasons for purchasing sportswear
\ 7
Figure 1. Conceptual Framework
ad o a a o
AL UUNIIIWY

mMeidenaiiumsidodeadsn (Survey Research) Tingussasdifo (1) Anvidladodiuuszaunis
n150a10 (7Ps) kae 2) ﬁﬂquﬁﬂismmiﬁmauiﬁ”mmﬁmmaaéjﬁimiuwmwﬁwmé’mwﬁgmmmimm
Tneideldmuiunmmutuneuswiolud

Uszans

Usznsflslumsifoadsd Ao duslnaflnetontodngfinssumadentomfnilunumine ey
wnansa Jadosnndszrnsiiduiuinnuazlianinsassywuiuiveuls §ideimuanis@nwinsdlal
nsuuuUsEnsfiutiueu

nguAIag1

naudeg1afildlunsiduasail Ae Juslnafiine@eyatunlulunumingrdesvdgumansany laegide
AYUATLIANGNAIBE A IUULININISAWIYEY Cochran (1977) dwmsunsaitlinsuduiudsyeing Muua
siuANUTRiuTera 95 warAIANNAAIALAGEUNEaNIULA .05 FINaNISATLIUNUT YUIANAUAIBE1ITUAT
wgaNdmiunsIdeaseilviiiu 385 Ay

Y& vmwvvo =3 b ° - D i a ¢ v

viall Pdeldnmvuadminglunisiiusiusadeyadiuig 400 au ieliifismeren1sinseidoyauas
Winanuesuiuvedoyailasu egnelsfinu mendsnmsaniiunisiiusiusdeys Fideldsuwuuasuniuiid

Journal of Applied Sport Science and Integrative Well-Being 4
© 2027 The Author(s) - CC BY 4.0


https://creativecommons.org/licenses/by/4.0/

Vol 6 Issue 1 (January - March 2027)

((/'" \V
+~Z JASIW RESEARCH ARTICLE

anuanysallavansadanldlunisiieseilaaseding 406 au Fennnihduiunguieguimnuall deu

mteadsiaddnduiogieidudiu 406 au

AdeldiBnsdudegwuuldendeanutiazilu (Non-Probability Sampling) tneld35n15dudaeng
wuvazaIn (Convenience Sampling) Mngfuilanlulumuming dosvfgumansaunazunaaniuiieon s
My uRaHsLNILUUADUN L dpdeueaulaY LWy Facebook wag Line Tnsifiudayalufunazanfunnsng
fuitelvinseunqungusioesiivainuae

ol nsduiogauuuazmnuaznsivteyaninudedsaueeulatorsdmwalinguietsdwlnaidugi
anunsniinfsdemaiavialdaznn Ssenadidediinlumadusunuuesussrnsion deidunsemindstosiin
AananlunsinNuRNanTITe

N13AANTBINENA2DE

reumsneukuUaauAm §3selarmunfinufanges (Screening Question) fie “wuasdoyniunlut
12 WWoudlriuan wielsl” Taeginouin “lie” srlignihaienegidoya elivleingmevuuvasuniud
AnaTRRTINN AR

w3eslafildlunside

wdosilefldlumsideaded Ao wuvasuniu (Questionnaire) ififpasstumnnnisinwuwadn vgwi
wazauddeiiAsadesfuiadvdiudsraumianisnatauinis (7Ps) uazwgAnssudusina lasuuuas uamuys
oonulu 3 nou dail

neudl 1 Toyanaluvesmeuuvuasunw tiuderamiAsiivdnvasnisussmnsmansvesnoy
wuugauau lown e 01y szaunisiine sglddediou wazendn dnvardomaiuduluunsinaousianis
(Checklist)

noufl 2 tadudnlszaumanismainuinig (7ps) iWudemanuiisafuaruAndiusededuduuszanma
NIIAIAUSNNT I 7 6nu lewa 1) mundngdaue (Product) 2) Ausian (Price) 3) Autoamnean1sIndivuney
(Place) 4) fUNNTALATUNIIAAIA (Promotion) 5) AUy AAINT (People) 6) AMUNTEUIUNT (Process) 7) AU
Snwarn191180W (Physical Evidence) dnwagdamatutuluvuinsussuiani 5 seau (Likert Scale) Tag
fvunnasinsliazuuudel sedu 5 mneds Wnfiga sEAU 4 mnefe 3nn sedu 3 vanefls Urunans s 2
P80 UBY WAYIYAU 1 NN ﬁaaﬁqm dmsuinasinisulanadads (Silpcharu, 2007) figiel .51 - 5.00
vanefia 1nfian 3.51 - 4.50 maneda ann 2.51 - 3.50 vanefa Uiunans 1.51 - 2.50 vnefis e uaz 1.00 -
1.50 manedia oudige

noudl 3 nginssunsdnduladendoynivivesiudlng WudesnuAsatunginssunsidendoynie
$uu 9 4o lhud 1) Beynfiniidente 2) Ussanyafniide 3) enudlunisdeyafin 4) aldieiadelunis
Foustazads 5) wmnaddlumaidende 6) yaradiidviwasdenisdadulate 7) tananidnauladodudn 8)
anufidendodudn way 9) Brsthawitu dnvardodniudusuunsnasumenis (Checklist

nsaE3auazIAAINLASDSila

fAfeathaasiaundunnmsinyuuin wuf wasnuiteiferdostuliaddmlsranmanisnain
U35 (7Ps) wagngAnsauguslng TauvisUszgnduuuasunuInNuideves Lertpanasin (2021) tigliaenndos
fuusunvaansnuiifeluads] Ineditumeunsairauazmamnmaesto dil

1. Anwenans Ms1 unaniAninis wasudfeiifeadesiutedudulsraumisnisnainuinig (7Ps)
wefnssunmafadulateresiidlan warnmitefiietestugsieyeivn Wethuidunseuuufelunisadede
malvinseunguingUsEaeRveInIsiY

2. fudunmsaiauuuasunalliaenadosfunsountninnside Insutuuuasunwesniy 3 neu il
noudl 1 ToyadnvazmaUsznsmansvesgreuluvaaun el e 91y seAUAIANY @auAm 81T LAy
s1¢ldsieiou LT utuuaTIaaeUs 18RS (Checklist) moudt 2 wuuasuanuAsIfudadudiussaunnisnain
U3n15 (7Ps) b un Aundnsdael (Product) #1151 (Price) AMUY83n1911530TmU"8 (Place) AMuN1 5 wadH

Journal of Applied Sport Science and Integrative Well-Being 5
© 2027 The Author(s) - CC BY 4.0


https://creativecommons.org/licenses/by/4.0/

( Vol 6 Issue 1 (January - March 2027)

JASIW RESEARCH ARTICLE

1190810 (Promotion) G’ﬁuqﬂmﬂi (People) AU NEAENIINIEAIN (Physical Evidence) haga1UNTEUIUNTT
(Process) dnwaugdamanaudunuuanns @l seannan 5 sau (Rating Scale) mULuIAAves Likert (1932)
(Likert Scale) mauil 3 Toyanginssunsindulateyninivewiuslna Usenaunie sveziianlunisifende

Aldneronss wusudiiten yarafiddiieowensindulate deminsiudeya anufilumside uasvma
Tun1sidende TnelduuuaeunuiuunsvaeusIon3 (Checklist) kagiuuidonnsy (Multiple Choice) il Foya
Tuusiazsensenafiduuanuduaneiy iesmndnuazvesdomnmuisensidalenalignoudendmey
faenndosiungAinssuvesmiies

3. thuvuaeunufiadstuiaueronnnsgiivinw onsndeurugnies ANUILNZANTNTY Lay
AnuApnAdatszhelasnufuingUszasiveomside wieufudsudlunudeiaueuus

4. asaeuArmesaduie (Content Validity) wosiuuanunin Tag iy vdeunIuauar i oamsy
F1uau 3 v FadumsanandiFiunisnain nmsianisiin uaznAtensdinumans ieUsziiuauaenndes
sEnIeternuiuingUszasavesn Ide aledsnsmardviianuaeandesseninademanuiuing Usseasd
(Index of Item-Objective Congruence: 10C) Tnefsunnasiianuaenndaus 0.50 JulU Swedemad
AMuIANEAN Han1ITIRdunUT fafanumndatien 10C agfsewing 0.67-1.00 Fsfiohilinunsadaidemuay
annsathluldlunsifivieyald

5. duuvauaui kunsnndeuaunsuiadevmuda lunaaesld (Try-out) Aung uiaogeid
dnwarlndiAsatunguiiegneeis $1uau 30 au Lilenaseunnudlavestemany pudalaureaniu waza
W AYBILUUAD U Y

6. Yrdoyaninmmmaedlduiiangimeianudesiu (Reliability) vowuuasua Tnegld38n1smaen
dulsvavduearivesnseuunna (Cronbach’s Alpha Coefficient) Han15ASIZHNUT wuvdeunsatuiimay
\Fosiuwindu 0.91 Jeegluseiuge wandlifiuiuuuasunndinmindedenazanansathlulflumsifusiusa
Tayala

7. dpanilunisiiudeyalaedddmdnasesssun idulunyed lnensunisneukuuaeuaIl §neu
wuvasunuldfunistuasinguirasdvasniside duneuninfivteya wasdvilunisnouvieujiasnismeu
wuuasunuldlnedasy teuadlisuasgnifuinwiiunnudusesitauenalunmsavindy nglifnmadaue
UoYAAIUUARAYDIERDULUUABUAY

maiusausandoya

Aadedndunsiiunusndeyannuuastoyaugunil (Primary Data) lnglduuuasuniueeulatl (Online
Questionnaire) HsUU Google Forms wenwiladududsyaunisnisnain (7Ps) waznginssunsinaulade
yafwvosuilanluwmminedosvigumansay Tnefinguiegisdiua 406 au dddannisfaidonaiy
\nausififvunls

Aeudndunsiivnusdeya delddavhuuvaeuanluzvuuvesulal wasnsmaeuanugnieInes
szuumIRRURUUAUAW tielireuansaithduuuasuawilsasniniuainialiy uiiuidn uazroufianes
antuidelfinsunidaiuuuasuariutemdedsauooulat (Socal Media) wazia3etsosulaifiAsidos
AutnAnwuarUsenvuluuaumIne1de¥AuMna1sAna 1 Facebook, Line wagngquiasadnatinfne, ol
annsaifsnguineddlsignsnseunquuazivanzaniungnssunsldnudedivavesnguduilan

Tunaifivsusndeys §33eldduasseasifonioatuinguszasdvainiside dunounisney
WUUADUNN T88ELA1TUN1TADURUUABUAY FIMUININITINIANNTUVRITRLALNR RO ULUUARUD RN
émmi’?f{i’aImJﬁma‘uquaaumwnﬂuLﬁi’hiaumﬁﬁ&ﬁwmmaﬁﬂﬂﬁ] (Voluntary Participation) Lazau1sa
ﬂgmwaaammﬁmauLLuuaaumuimwnma‘[malumamvwﬂm 7 viall {afelddiladmdnasssaunsideluayud
Tnglsifimadnweienietoyadiuynnavosrouwuuasuniu usoyaiammargninausludnuas amsile
Wuslonimdmmsuiniu

Journal of Applied Sport Science and Integrative Well-Being 6
© 2027 The Author(s) - CC BY 4.0


https://creativecommons.org/licenses/by/4.0/

Vol 6 Issue 1 (January - March 2027)

((/'" \V
+~Z JASIW RESEARCH ARTICLE

Mendnmaiununndeyaaidy §Idulddliunmsnasuanuanysalveuuuasuny (Data

Screening) IngNANTUIANUATUEIUTDIAINBY ANUABAARBIVDITDLA WALARNTOIMULABUN NN ANy alvTal
anwagn1smeuiiinUnfean neuihdeyaiauysalludanuinnyuaztuiinadulusunsudnsogunnadadmsunis
RIGEREVARHG

nsaAseidaya
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Anviuvednounuuasuaiusetadedundnduai (Product) 51A1 (Price) ¥83n139n159AT1MUNE (Place) N3
duasun13mana (Promotion) yAang (People) anwaign1anienm (Physical Evidence) Wagnssuiun1sliusnis
(Process)
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Toyar1ias ANudlunsde anunde Tguszasdlumsanld uazwanadAglunisdendeyniu

NANITIY
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NTiATIEdeyAiNYAENIUTEYINIMERSYRIRO ULUUABUAIN Usenaumedayasuine o1 sy
nsfnw @anun 83 wazsieldsariiou lagldnsinsgidanud wazdnfesas wui grouuuuasuawEy
Inggiduwawne $1uau 278 Au Andudosas 68.47 waziwends 91w 128 au Anlufosaz 31.53 Aueny dw
Tngjeglugeny 18-25 U Sruau 174 au Andufosaz 42.86 sesawunfed o1y 26-35 U duau 118 au Ay
Sovaz 29.06 wazergini 18 U i 41 au Amfufesar 11.58 suseiunsdnu daulngidsdnwiegly
sEAulieyge3 91w 168 Au Anluiseay 41.40 sesaunfeszautisuuAnwnoulats 1w 124 au Andu
$owaz 30.50 wazseau Uan./Ud. 31uau 50 au Ancdudesay 12.30 audrdu muaaunm dulugianiunin
Tan $1uau 277 au Anludesay 68.20 uavan unwaNsa 1uU 129 au Anldudesay 31.80 AueTw dwulng
Wudndnw druiu 269 au Andusosay 66.30 sesasnAeuniSou S 77 au Andudosay 19.00 waziinves
gsiv/gshadi Suau 59 au Aadudesar 14.50 duseldredou dwlvgfiseldegszwin 10,000-15,000
UM wau 136 au andudesay 33.50 sesaandenelatesnit 10,000 um S 95 Au Andusosay 23.40
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Table 1. Demographic Characteristics of Respondents (n = 406)
Demographic Characteristics Frequency (n) Percentage (%)
Gender
Male 278 68.47
Female 128 31.53
Age
Below 18 years 41 11.58
18-25 years 174 42.86
26-35 years 118 29.06
36-45 years 50 12.32
46-60 years 17 4.19
Educational Level
Lower Secondary School 41 10.10
Upper Secondary School 124 30.50
Vocational Certificate /
Higher Vocational Certificate 50 12.30
Bachelor’s Degree 168 41.40
Master’s Degree 14 3.40
Doctoral Degree 9 2.30
Marital Status
Single 277 68.20
Married 129 31.80
Occupation
Student (School) 77 19.00
University Student 269 66.30
Government Officer 1 0.20
Business Owner / Self-employed 59 14.50
Monthly Income
Less than 10,000 Baht 95 23.40
10,000-15,000 Baht 136 33.50
15,000-20,000 Baht 91 22.40
20,000-30,000 Baht 34 8.40
More than 30,000 Baht 50 12.30

naun 2 Uadedrulszaumenisnanauinis 7 du
mylnseiteyaladudmussaunenisaaia (7Ps) vesuslaalulrpuming desiwdgumansaiy

U 406 AU USTNaUMEY AURARTU (Product) Aus1An (Price) AuYaanneani1sinanuuie (Place) AuNS

dua@sun13mann (Promotion) AMUUAAINT (People) AU NEMEN1INI8AN (Physical Evidence) wagsiu
N32UIUNI3 (Process) lngldnsiimsieianade wavdudeauuinnsgiu Jwansly Table 2. Wu31 ANTIWVD

Yadedruvszaunnnisnarannaiuegluszduuin definnsandusiediunuin dunssuiunis (Process)

fAadegian (Mean = 4.45, S.D. = 0.67) agluszAuin 589831 Aig AUYAAINT (People) agmuanuuen1
N1801% (Physical Evidence) dA1tad 81311171 (Mean = 4.42, S.D. = 0.68 ka¥ 0.69 Mud1AU) 8¢ TuTEAUNIN
5998911 AD AUYBIMNNITINNUIY (Place) Mean = 4.41, S.D. = 0.70) AuUKARA9 (Product) kagAIuNIT
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AutmaN1sdnd g wui greuwuuasunslinnudAyiuanuazantunsidifsuauagns
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smmmmmaaamaﬂ (Mean = 4.48, 5.D. = 0.65) ) agluszAuLn

FIUNTEUINNTT MU ATIEAINTE IWURBUN 5T Lﬂummmaaawaﬂ (Mean = 4.54, S.D. = 0.63)
ogluszduanndign axviouliiuinguilan Wianuddyiuanunnig muagain wazszaunsaifialunig
Fondeniwnuddny
Table 2. Marketing Mix Factors (7Ps) Influencing Sportswear Purchasing Decisions among Consumers in the
Rajabhat Maha Sarakham University Area (n = 406)

Marketing Mix Factors (7Ps) Mean S.D. Level
1. Product 4.40 0.71 High
Brand reputation 4.21 0.78 High
High quality and durability 4.35 0.74 High
Variety of product styles 4.38 0.72 Hich
Attractive colors, patterns, and appearance 4.32 0.81 High
High-quality fabric materials 4.41 0.69 High
Modern and trendy design 4.45 0.66 High
Fabric does not shrink after washing 4.53 0.63 Very High
Comfortable and well-fitted 4.49 0.65 High
Good ventilation and breathability a.47 0.67 High
2. Price 4.37 0.73 High
Price is appropriate for product quality 4.28 0.76 High
Price is appropriate for consumers’ income 4.52 0.68 Very High
Price is appropriate for the brand 4.36 0.71 High
Lower price than similar competing brands 4.31 0.79 High
3. Place (Distribution Channels) 4.41 0.7 High
Store locations are nearby 4.33 0.75 Hich
Convenient access to stores 4.46 0.67 High
Availability of many distribution locations 4.44 0.69 High
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Table 2. (continued)

Marketing Mix Factors (7Ps) Mean S.D. Level
4. Promotion 4.40 0.72 High
Regular sales promotions (discounts, giveaways, free gifts) 4.39 0.73 High
Availability of product samples for fitting 4.43 0.71 High
Attractive advertising 4.35 0.76 High
Satisfaction guarantee and unconditional exchange pol-
icy 4.42 0.69 High
Sales staff regularly provide product recommendations 4.31 0.77 High
Satisfactory after-sales service 4.55 0.62 Very High
Attractive presenters/brand ambassadors 4.37 0.74 High
5. People 4.42 0.68 High
Staff are knowledgeable and provide good recommenda-
tions 4.38 0.71 High
Staff provide fast service 4.47 0.66 High
Staff are polite and have good interpersonal skills 4.42 0.68 High
6. Physical Evidence 4.42 0.69 High
Attractive store decoration 4.34 0.75 High
Products are well-organized and easy to select 4.45 0.67 High
Store layout is clean and tidy 4.48 0.65 High
7. Process 4.45 0.67 High
Variety of payment methods 4.36 0.72 High
Convenient payment procedures 4.54 0.63 Very High
Overall Marketing Mix Factors (7Ps) 4.41 0.70 High

noufl 3 noAnssumsdndulaiendeyaiasuilan

mﬁmmzﬁ%@yjawq&mimmiﬁmﬁiﬂ,maaﬂ%@ﬂ;mﬁwwa&ﬁﬁiﬂﬂhmmwﬁmmé’aiw fnumansnu
1 406 AU Usznaude seesiailumadente Suiuiuillilunisie Ussaunisainistouusudfvn uusudi
finu yeradiidviwadenisfndulade Peanansiutoya anualuniste anuiidonde Tagusvasdlumsauld
wasnuad e lunisdondeyain Tngldnishiansviainnud wazarfesas wuth frovnuuaouniudnlugld
arlunsidendoyafn 31-60 it Anudufesay 43.80 durldingluntstonaivi wuh Suuiuiliiede
addlunistedudn dalvgjoglugag 501-1,000 vinseads Andusesar 36.90 Fsagvioufviuutuiduslanald
Tumsieynfluusiazads vawil suusznauadosoyndud wuhdnlugjeglugag 1,000-1,500 vindeya An
Hufenar 33.50 Fadunsussidiunmassafn 1 galasians ssaosiuusidanuuansaty Tasdudsun
avvouAlddesmsensteusazads duiulmvdasiouyariadevesyafwmisn wonnd wui daov
wuuapunudnlvginsdoyein Anduiesas 66.30 Insuususilésunnuiousniianie ADIDAS Anfusosas
49.50 Fuyarafiddvinadenisiadulate wud eulidviwamniian Anduferay 41.40 wasdeanianisdy
ToyaiAatunusudgaiiniinuniigade Tneas Amduiesas 28.20 sesaunfedumediinuaziivled Andu
$oway 26.50 dwsuauilunistoynin wui greuuuuasuniudlgBoyaiinn 3-6 ou Anduiesas
33.00 Inganufi Houdond ofof1uvieyain (uoniisassndudn) Andufosas 30.40 uona1nd fmev
wuvasuaudnlngovanldypfwifiensvieadiswieduau Andufesay 40.90 uazmgnaddnyiigalunis
Fondeynfvn Ao unszdunazanldavis Andudosay 3330 sosmunfeguuuuiivualiouazeunmuyes
HANSTI AuE1aU fakanslu Table 3.
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Table 3. Consumer Decision-Making Behaviors in Purchasing Sportswear among Consumers in the Rajabhat
Maha Sarakham University Area (n = 406)

Variables Category Frequency (n) Percentage (%)
Time spent selecting sportswear
Less than 30 minutes 85 20.90
31-60 minutes 175 43.80
More than 60 minutes 143 35.30
Amount spent per purchase
0-500 THB 64 15.80
501-1,000 THB 150 36.90
1,001-1,500 THB 105 25.90
1,501-2,000 THB 56 13.80
More than 2,001 THB 30 7.60
Experience purchasing sportswear
Yes 269 66.30
No 137 33.70
Preferred sportswear brand
NIKE 128 31.50
ADIDAS 201 49.50
PUMA 7 19.00

Person influencing purchase decision

Friends 168 41.40
Family members 79 19.50
Partner 62 15.30
Self-decision 60 14.70
Sales staff 37 9.10
Source of brand information
Magazines 114 28.20
Internet/Websites 107 26.50
Sales staff 85 21.00
Posters/Brochures 53 13.10
Word of mouth 32 7.90
Radio 13 3.30
Purchase frequency
Every 3-6 months 134 33.00
Less than 3 months 105 25.90
Every 7-9 months 55 13.50
Every 10-12 months 42 10.30
More than 2 years 38 9.40
Every 2 years 32 7.90
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Table 3. (continued)

Variables Category Frequency (n) Percentage (%)
Average spending per set
1,000-1,500 THB 136 33.50
Less than 1,000 THB 93 22.90
1,500-2,000 THB 45 11.10
More than 3,000 THB 44 10.80
2,000-2,500 THB 36 8.90
3,000-3,500 THB 29 7.10
2,500-3,000 THB 23 5.70

Preferred purchase location

Sportswear stores (outside

department stores) 122 2040
Sports sections in depart-

ment stores 105 2620
General clothing stores 76 19.00
Online stores 71 17.70
Sporting goods stores 26 6.70

Purpose of wearing sportswear

Traveling/Leisure 163 40.90
Sports/Exercise 116 29.10
Study/Work 73 18.30
Wear every time leaving

home at 11.70

Main reason for purchasing sportswear

Comfortable fit 135 33.30
Modern style 56 13.80
Durability 55 13.60
Attractive appearance 50 12.30
Reasonable price a2 10.40
Brand preference 34 8.40
Promotional campaigns 16 4.00
Easy to purchase 10 2.50
Unique style 7 1.70
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auamgiuimity Tnsewglugandsaniunisainsunsssuinvededn-19 Auslaafusrlianud Ay
quAIM M398NAAING WAYMSURINMBLUUALIBINTY Sadenndesiustenuves Euromonitor International
(2023) 53y PaAYAAILALAUA UL AthLelsure:,JLLquﬂ,JLmUImmaLuaﬂuﬂammuua giuvinunuAY
\oswnduslnadesnisaudniinoulangiaduguamiasunidulunaifertu uenani msit “wilou” fnadenns
mmaiﬂ,wagmqm feazvioufamanisdinuuaznguénads (Reference Group) sianginssuifuslan Jadufedily
auddnyfunissensunnnguiieutasdinuosuladegiaunn lnglaniznisuaninnudniiu $dud vienis
wySUsTAUNSaINTULNaaWDSURART LU TikTok, Instagram wag Facebook il aenpdesiu Fromm & Read
(2018) fiszyh Fuilnafiuuiliudefonnudaiiuveaiion Surgouwes uaziheeulay mnnimsdeasni
nsnaAkUURsALNLUTUAlssss ludugememsiudoya uimantsiseasnuhinearsdsnaduundsdeoys
d1dy wiguslaafasudeyaiudunesidauasivledlusedvgaguiieniu asieuliiudangfnssuwuy
“Omni-channel Consumer” fiffu3laeldnangdesmasmilunsfumdoyauasinauladodudn fdooawla
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wazoaulall JwaenndosiuluIAnves Kotler & Keller (2016) Minand {uslaagafdviadnuaunaiudoyaain
wanvanguvaneudndulate ineiiuanuivlanazananuds dunisiiondud
nan153deduandliiiui fuilaaliauddyiu “Ussaunisallunisiedudn” audiuamninees

duf nanfe ﬂ’mﬁaﬂ%amﬂ%ﬁwuWaﬁmﬁwﬂm&JLawwz waznslianudAgyiuANudznInlunIsaendUA dzviou
hiuslnafesnisusraunisainsdeiiannsannassdud duiaded uagldsumuusthanniineilaenss viedl
AAAd9eUNIANYIVDS Hwang & Youn (2023) finud usiuilnaaefinrmduinefunisd odudusdunu
Yoameosuladuindu wi e uSlamdeaslianudAyiuusvaunisalnielusudn (brick-and-mortar stores)
TaglanzAumussinnundunaziaieutnie Ssuilnnadenisduia naass wagUssiduaumNE AL UAT
reustndulade fufu nan1sidundaasiiouliiuh wainssunsdeduladeyafraesiuslnaliliduogiutiady
susiaiieseeaier uidafeidosiunndnualuonusud anuazmnaus Yszaunmsallunisldanu dvswa
madsnn wazn1sdeansHiudendvia fusznaunisiemsliaruddnyfumsiannansasifine vaus st uunidy
wagdlerfdunislinu mudiunsadesraunsaifitunguil nnsuisdesessulaviuazeswlat ielvanuisn
novauosnIFeIsvesuslnalfegsdiussavsnmuasdsdy

Ingasy nansieazviouliiui fuslaalunuminedesudgumansaalinnudfgyduladediu
U52aun19n150aInUIN15 (7Ps) IAgLaniza1un sz uiunis (Process) AuuAaIng (People) kagm 1uaN waign1g
menm (Physical Evidence) Zsazfaufisnnudesnisuszaunsalnsgoduiiiazain sands msliusnsidl
A wazanundeiovosiud uenand fuilnadiliaruddyiuganmiaranududiveendndwl
sufsnmdnvaivomusuduasuimandimsus fulduiedesiung Ainssunisiadulatoyaie

Sy fusgneunsgsiyafinmsiuiunsiauusansasifidamunm aovauewienslinuais aug
fumsiaunszuumsliuimsfiasnnuagsnig msaassaunsaiifunduilan uaznisdearsmmanisnain
Wudessiivainuans Taglawizgeamsidvia ileriivauanmnsalunisudedy adsafioels wazdaady
audiiudszazenfuguilaalsogisliusyavinmuasdiu

d3Unan1sideuazUarauauuy

Pnran1TITenu fuilaaluwaumnivendesadgumansaudmlvehdumenne Sogegluyi 18-25
U Adsfnwegluseiuliaes fanunnlan Usznovendnindnu wasiisioldiadesiefeusysewing 10,000-
15,000 V1w wansliifiuingug uilandwlvgiduisiToutazioFuduvinu d adunguilliauddnyi
awdnual n1sl4Tin uazmsuanseenkiun1suRene Fungnssuniafadulateyafven wuh fuilaedaulugly
nedenderafinn 31-60 unit Seldeiadelunisde 501-1,000 vinsenss Tasdeudondeuusus ADIDAS 1n
flan waryaraiitnasonisdinauladerle “weu” uenaind fuilnadwlnydouauldyafuiionsieaiowie
Wuausnnnimsiduiinlaenss agviouliufunliunsuilnawuy Athleisure finasmanuszinusdunas
Asldulugindszsitu s nteddinuddaiuanunsedusazanuaunslunsansld aagaRwnduddny
dwsuliadedmtszaimsnisnata (7Ps) wui Taessamegluszduann Tnesunszuiuns (Process) fAadegq
fign 509891 A Fuyaang (People) wagsudnwarnianionm (Physical Evidence) wandliidiuin fuslaels
AnddyfunnuaznIn A5 AUATNATUSNIS warUsraunsailunistedudn vneRidunEnsast fuslnealv
mmﬁ’lﬁzyﬁ'mmmwmauﬁaﬁ’lLLasmmmwuﬁum%uﬁw AIWAUNTARATUNITNAIA WU NITUINITVRINITVIY
Dutladeddyiivieaiemnaiioelasaranuidesiutewusus Tneidoiauonussl

miﬁﬂ’1'ﬁﬁﬂ@ﬁé’fﬂiuﬁuﬁ3uw’§aizﬁuqﬁmﬂﬁﬂﬁwﬁu iieFouifisunginssuguilaaluuuniuansig
fu Tatanslii8isedenmam 1wy nsdunvalidein wiensaununngu (Focus Group) diallédeyaldsdn
Reafuussgdlalumsdinaulate uenani msiinisfnmiafesudedsauesulad iemiglinuathedu (UGO)
uardviwavesiidviwansanudn (nfluencer) fiflentsnduladoynie Lileliaenndostunginssuguilaa
qﬂa%ﬁ’amms‘jﬁu
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